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SCM - SALES FORECASTING AND PREDICTION
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FORECASTING AND DEMAND OPTIMIZATION,
IN MICROSOFT DYNAMICS 365 BUSINESS CENTRAL
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SCM — Sales Forecasting and Prediction

App for Microsoft Dynamics 365 Business Central

DO YOU NEED TO FORECAST DEMAND AND DO YOU WANT TO IMPROVE FORECAST

OPTIMIZE PLANNING PARAMETERS? ACCURACY AND REDUCE INVENTORY COSTS?

-

The SCM — Sales Forecasting and Prediction application allows you to import and
manage sales forecasts, optimize planning parameters, such as reorder point and
safety stock, thanks to the integration with PowerPredictive, in Microsoft Dynamics 365 _
Business Central. /L
NG L




Tell me what you want to do

‘ sCm

Go to Pages and Tasks
» SCM Setup
SCM Formulas
SCM Forecast
SCM Calculation
SCM Item Status
ROP Journal (SCM)
SCM Forecast Groups
ROP Inl. Templates (SCM)
ROP Journal Batches (SCM)
Forecast Staging Data Entries (SCM)

ROP Calculation Parameters Setup (SCM)

Go to Reports and Analysis

Reorder-Point Ledger Entries (SCM)

Show less (3)

Administration
Lists

Tasks

Lists

Lists

Lists

Lists

Lists

Lists

Lists

Administration

Archive

ALT + Q and SCM

the forecast generated by
PowerPredictive into Busme




Dynamics 365 Business Central

SCM Foreca

Wiorksheet Mame DEFAULT Historical Ending Date 31/12/2024

] Manage [ Statistics.. [F Get Historic Data.. 3 Analyze Data..  Fif Post.. ‘ More options Y

Planning Status Demand Ofy. to Planning Qty. on Blanket sr“ip[;g: Eaj Average last 3
ftem No. Description Code Classification Quantity  Planning Quantity Distribute ~ Formula Code Formula Code Analyzed Data Forecast Quantity Sales Order month months
SCM_1044 SCM_1044 M03-NCRM Intermittent 374 374 MAVG3.1 MAVG3.1 9 30
SCM_1044-v2 SCM_1044 M03-NCRM Intermittent 374 374 MAVG3.1 MAVG3.1 30
SCM_1044-v2 SCM_1044 TEST con SKU M03-NORM Intermittent MAVG3.1 MAVG3.1 101
SCM_1044-v4 :  SCM_1044 TEST con LT 0 sui c... M03-NCRM Intermittent MAVG3.1 MAVG3.1 30

1 SCM_1044-V3 SCM_1044 TEST con LT 0 in m... M03-NORM Intermittent MAVG3.1 30
By launching the

SCM_1044-V6 SCM_1044 TEST base MO3-NORM Intermittent MAVG3.1 . 30

a 1] a Iysi S p ro ced u re’ t h e SCM_1044-V7 SCM_1044 TEST con LT 0 sui c... MO3-NORM Intermittent 3 MAVG3.1 30

SCM_1044-v8 SCM_1044 TEST con SKU MO3-NORM Intermittent MAVG3.1 MAVG3.1 101

a p p pe rfo rl I ' S t h e SCM_1092 SCM_1092 MO32-MNORM Intermittent : . MAVG3.1 MAVG2.1 3
SCM_1092-V2 SCM_1082 MO3-NORM Intermittent MAVG3.1 MAVG3.1 n

calculation by applying =
the formula over a

Asse tavolo Intermittent

defined set of periods. —

€ SCM Data Result | Work Date: 31/12/2027

The best formula is -

d ete rm i n e d u Si n g M A P E Entry No. 1 Formula Code: Code Trend % Planning Date Actual Value Result Value Deviation % Delta%  Forecast Formula Exclude

MAVG3 01/12/2025

(Mean Absolute e e s
Percentage Error). MAVG3 01/10/2025

MAVGE 01/12/2025
MAVGE 0171172025
MAVGE 01/10/2025
MAVGE 01/09/2025
MAVGE 01/08/2025

MAVGE 01/07/2025
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Dynamics 365 Business Central
Item Card | Work Date: 31/12/2027 ~ Saved If S KU S a re p rese nt, th e

SCM_1044-V6 - SCM_1044 TEST base procedure performs
calculations by splitting the

r

Home  Request Approval Item  Prices & Discounts ‘ More options

ER Copy Item 4l Adjust Inventory 2 Create Stockkeeping Unit I:jlﬁ\pp\y Template histo rical periOd Se ries by
location, calculating
Replenishment differentiated values for each

Replenishment System ‘ Purchase Production S KU
.

Lead Time Calculation ‘ 10D Manufacturing Policy |Make-m-5tock

‘ Routing No. |

| | In the “Replenishment” tab of

ROP Calc. Parameters Code [4-DT Rounding Precision | the item a nd SKU master data,

Purchase Flushing Method |Manua| the assig n ment of the

Vendor No. Overhead Rate | . .
calculation setup sheet is

Vendor Iltem No. Scrap % | .

Purch. Unit of Measure ‘ PZ Lot Size | ava I Ia b I e-

Purchasing Blocked @ Assembly

Forecast Status Code

Usage Data Suppl ‘
= ROP Calculation Parameters Setup (SCM) | Work Date: 31/12/2027

) Manage
Planning

Reardering Pol Include Set Safety
eordering Folicy Setup Code T Description Calculation Formula Service Level % Starting Date Formula No. Of Periods ~ Period Grouping Planning Stock

Order Tracking Po 1-AVG-MAXF Average - Max Formula 85 -CY Meonth a

a

2-DI-LTC Uncertain Demand - Certain Lead Time 85 -CY Month

(RN <BE<]
a8

3-DC-Lm Certain Demand - Uncertain Lead Time 85 -CY Month
4-DI-LTI Uncertain Demand - Uncertain Lead Time with Variability 85 -CY Month

<]
a




POWERPREDICTIVE

PowerPredictive is an accelerator
that uses machine learning
algorithms to generate predictive

models based on historical company Forecast analysis by product: prediction of sales qty up to 31/08/2023
data. (
eos Company v PRODUCTCONCAT v PRODUCTCATEGORY PRODUCTGROUP v
solutions All “ A v Al “ AL -

Within the context of the SCM -
Sales Forecasting and Prediction
app, it allows you to create accurate
sales forecasts and analyze KPIs and

3/29/2023 11:40:22 AM

Product Code Product Invoice Qty Prediction Qty MAPE l | ® MAPE : Mean Absolute Percentage Error. Synthetic indicator of forecast accuracy with respect to the test period.
5ast 6 Month 6 Month Ahead

I'T°°9‘°7 Rubber Shirt | Sl GlGERTE  20.90% Sale Qty : Value of Last 6 Month, Test and Prediction
IT001146 Fresh Chair | 2924068 | 30391.69  9.76%
trends through reports and IT009105 Rustic Rubber Pizza | 2317000 | 24,149.04 29.87% ®lnvoice Last 6 Month @ Prediciton + Test @ Test
: IT008781 Bike | 2299854 | 2638352 23.46%
dashboards in Power BI. IT001133 Metal Fish | 1993195 2325504 22.21%
IT000128 Chips [ 1915938 2562465 20.11%
IT000378 Soap . 1833131 20571.62 1431% 8K
: H IT007498 Tasty Hat L 1803719 20275.15  24.20%
The mOdeI IS g|0ba|' enabllng the IT001709 New Wooden Towels | 17.71444 | 2353626 27.48%
1 1 IT000356 Metal Soap | 1750699 2247305 1547% O\ g S
use Of tranSfer Iearnlng from items IT001143 Towels [ 1732196 | 2291067 1210\ . f S e
Wlth more hIStorlcaI data’ and haS IT001134 g::'::tliy;:lsedcmtun 17.013.31 22,077.67 1407% «
H IT001140 Soft Table | 1665446 | 21,80487 19.10%
the advantage Of belng Scalable IT004249 Sausages | 1653190 | 15.409.74 29.98% . S -,
Y IT001189 Tasty Shoes | 1543819 2391842 1083% '
compared to more tradltlonal Iocal IT000256 Wooden Shirt | 1560073 14098.11 22.57%
IT007488 Used Pizza | 1433809 1442297 18.74% 4K
models. IT003885 Generic Keyboard | 1307809 13.857.18 22.23%
IT000066 Soft Car | 1166060 | 1435578 22.74%
IT007493 Car . 1155548 1496298 16.99%
IT007506 Fantastic Computer | 11.07887 | 1292851 16.70%
IT008778 Gently Used Gloves | 1079694 | 13.80631 16.97% ®
IT008841 Cotton Fish . 1075532 14907.16  12.26%
IT001201 Soap | 988542 1324285 27.39%
IT001136 New Computer . 926814 10,920.55 16.10%
IT000399 Soft Hat [ 926463 | 1146562 11.75%
IT008788 Incredible Metal L 924316 12.881.44 17.38%

Shoes : 0K




SCM — SALES FORECASTING AND PREDICTION
App For Microsoft Dynamics 365 Business Central

Contact us for more info:

https://www.eos-solutions.app/en/contact.html

Some features of the SCM — Sales Forecasting and
Prediction app require a subscription.

The subscription can be activated from Subscription

control panel or directly from the notification -
messages that the system m;' PRODUCTIVITY S B
proposes, by clicking on &= ©) ﬁﬁﬁ it

the link that allows you to | e || 08
start the subscription
wizard.
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